How early-stage
founders safely
message 100s of
customers, hires,
and investors.



Early stage founders
need to move fast but

Linkedin slows you down.

Connectioncaps ©
Message restrictions ©

Shadowbans ©




This guide show how to bypass
them and run 100+ high-signal
convos/week safely.



To stay safe, follow
these 3 hardrules

—

& Keep invites under 100/day
& Don't include a message with your invite
& No links, CTAs, or long walls of text in the first DM

Break these, and you'll get throttled fast.
Follow them, and LinkedIn leaves you alone.
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' m Bypass #1

Message people
via Linkedin Groups

Join active Groups where your ICP hangs out.
e ——

Once you're in, you can message any member,
no invite needed with no limit.

Search — Join — DM

Most people still aren’t using this.
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Message people
via Linkedin Groups

RSVP to events your ICP is attending, or host your own.

Once they register, LinkedIn treats you like a mutual.

That means:
Message them directly. No invite needed. No limits.

It's one of the safest, least-used growth levers.
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Message Open
Profiles

Some people let anyone message them
(these are "Open Profiles”).

You can DM them directly, with no invite and no cap.

Use tools like Evaboot to identify them in Sales Navigator
searches.

Split your outreach:
& Open Profiles = direct message

& Others = invite first

Saves 50 to 100 connection requests/week.



Want to scale past
one account? Use
burners safely.

Warm them up slowly over 10—14 days.
Start with <60 invites/day.

Use real photos, legit job titles, and a clean banner.
Rotate devices or IPs if needed.

When done right, burners can run quietly for months.




Avoid Linkedin Jall

If you see a limit warning:

® Stop outreach for 3 days

&« Cancel old pending invites

2° Test manually before restarting automation

A soft reset usually works.

e a———

lgnore the warning, and you risk permanent restrictions.
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You can unlock
more invites by
raising your SSi

Linkedln lets trusted accounts do more.

Raise your Social Selling Index by:

& Posting 1-2x/week

& Keeping a high acceptance rate

& Connecting with relevant people consistently

At >70 SSI, we've seen accounts send up to 200 invites/week.

Check your SSl here

https://wwvv.linkedin.cgm/sales/ssi



A safe, high-output
system to follow

Linkedln lets trusted accounts do more.

Raise your Social Selling Index by:

¥ Send up to 75 blank invites/day to ICP leads

¥ Keep follow-ups light (1-2 max)

¥ Use Groups + Events to DM in parallel (no invite needed)
¥ Only drop links after a reply or in message 2—3

This mix gives you 100+ high-signal convos/week, without
tripping LinkedIn's wires.

And yes — 75/day * 5 days = 375/week. The rest comes from
replies and warm channels.



Turns out the
fastest-growing
teams we work

with don’t do this
manually.




They use Tiger to automate the whole thing safely, and
In the background:

® Sends blank invites + spaced follow-ups
® Pauses when someone replies
® Keeps you under the radar

Works with:

® Linkedin search URLs
® Events

® Post likes/comments
® CSV uploads

Just a simple way to stay consistent without thinking about it.



That's the
system.

Just safe, scalable outreach that works.

Use it manually. Automate it with Tiger.



- stay conS|stent
stay compllant book
meetings at scale.

Tryitat — icptiger.com

P
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